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Notice to membership 

Pursuant to Article V, Section 1 of the 
Constitution of the Independent Insurance 
Agents of America, Inc., notice is hereby giv- 
en that the Annual Meeting of the Members 
of the Independent Insurance — of 
America, Inc., will be held at The Sheraton 
Centre Hotel, Toronto, Canada, September 
21-25, 1986. 


JerFrey M. YATES 
Executive Vice President 
and General Counsel 
Independent Insurance 
— of America, Inc. 


Dated at New York, 
July 1, 1986 


Please take further notice 

The Membership of IIAA will be requested 
at the meeting of the membership to: 

1) Elect the President-Elect of IIAA for the 
corporate year 1986-1987; 

) Vote on amendments to the IIAA Con- 
stitution stated below; 

3) Ratify all actions of which written no- 
tice has been given in writing in the INDEPEN- 
DENT AGENT, press releases, Actiongram or 
otherwise taken by the Executive Commit- 
tee, the National Board of State Directors, 
IAA Committees and IAA Staff since the 
membership meeting held in Honolulu, Ha- 
waii, September 8-12, 1985; and 

4) Consider such other business as may 
appropriately come before this meeting. 

JerFREY M. YATES 
Executive Vice President 
and General Counsel 
Independent Insurance 
i of America, Inc. 
Dated at New York, N.Y. 
July 1, 1986 


Notice 
Pursuant to Article IV, Section 2 of the 
Constitution, notice is hereby given that the 
Annual Meeting of the National Board of 
State Directors of the Independent Insur- 
ance Agents of America, Inc., will be held at 
The Sheraton Centre Hotel, Toronto, Cana- 
da, September 20-21, 1986. 
Jerrrey M. YATES 
Executive Vice President 
and General Counsel 
Independent Insurance 
_— of America, Inc. 
Dated at New York, N.Y. 
July 1, 1986 


To: State National Directors 

In connection with the forthcoming meet- 
ing of the National Board of State Directors at 
The Sheraton Centre Hotel, Toronto, Cana- 
da, September 20-21, 1986, official notice of 
which is given above, your attention is 
invited to the Rules and Regulations of The 
Board, part of which reads as follows: 

“...Any member of the Board may re- 
quest any subject to be placed on the agenda 
by transmitting such item to the Executive 
Vice President of the National Association 
thirty (30) days prior to any meeting. . .” 


Amendments to 
IIAA Constitution 
The members of the Independent Insur- 





ance Agents of America, Inc., are notified 
that at their Annual Meeting at the Sheraton 
Centre Hotel, Toronto, Canada, September 
21-25, 1986, the IIAA Executive Committee 
and the National Board of State Directors will 
Hy gm the following amendments to the 
1AA Constitution which are in italics: 

1) Amend Article IV, Section 2, coverin 
the subject of meetings of the Nationa 
Board. The amendment would permit the 
Board to meet by means such as teleconfer- 
encing. After the second sentence a new 
sentence would be added. 

“Section 2. The National Board of State 
Directors shall meet at the time and place 
fixed for the Annual Meeting, or any other 
meeting of the National Association, and at 
such other times as may be called by the 
Executive Committee. Any of these afore- 
mentioned meetings may be held by means 
of conference call or similar communications 

uipment. The Executive Committee shall 
call a meeting of the Board upon petition of 
fifteen (15) members thereof within 60 op. 
A majority of the certified members of the 
Board shall constitute a quorum.” 

2) Amend Article VI, tion 1A, creating 
an Executive Committee of the Independent 
Insurance Agents of America. The amend- 
ment would permit the Executive Commit- 
tee to meet by means such as conference 
call. A new paragraph would be added to the 
end of the Section: 

Section 1.A. For the purpose of carryin 
out the orderly processes of the nationa 
association as determined by the members, 
and for the purpose of carrying out the poli- 
cies of the national association as determined 
by the National Board of State Directors, 
there is created an Executive Committee of 
the Independent Insurance Agents of Ameri- 
ca, Inc. The Executive Committee shall have 
general supervision and management of the 
affairs of the national association between 
meetings of the members, under such direc- 
tion as the members of the national associa- 
tion may give from time to time. Nothing 
herein a be construed to limit the power 
of the Executive Committee to act in emer- 
gencies. The Executive Committee shall sub- 
mit to each meeting of the National Board, 
for review, certified copies of the minutes of 
all its meetings held subsequent to the last 
meeting of the Board. It shall employ such 
persons as may be necessary for the conduct 
of the business of the national association 
and shall determine their salaries and du- 
ties. 

The Executive Committee shall be com- 
posed of the President, President-Elect, Se- 
nior Vice President, Vice President, Immedi- 
ate Past President and three (3) non-officer 
members of the Executive Committee. 

Executive Committee shall meet at 
the time and place fixed for the Annual 
Meeting, or any other meeting of the nation- 
al association, and at such other times as may 
be called by the Chairman of the Executive 
Committee. The Executive Committee may 
also meet by means of con call or 
similar communications equipment.” 

Jerrrey M. YATES 
Executive Vice President 
and General Counsel 
Independent Insurance 
— of America, Inc. 
Dated at New York, N.¥. 
July 1, 1986 





